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The first of its kind, this Framework Agreement offers access to managed services (including 
staff) offering a fully bespoke clinical solution, within the imaging or theatre environment.

• You choose the service provision 
• You choose the length of the contract 
• You choose the supplier.

We provide the procurement solution and contract management support.

What do we offer?
A range of services, from tactical short term services to strategic longer term flexible solutions. 

• Mobile services - Imaging 
• Mobile services - Operating theatres 
• Strategic clinical solutions - Imaging 
• Strategic clinical solutions - Operating theatres 
• Ultrasound services.

All solutions will provide one member of staff as a minimum, through to a fully staffed strategic service. 

National Framework Agreement
Launched November 2014



Framework Agreement Compliance
All suppliers awarded to this framework agreement are; 

• Care Quality Commission registered - meet essential standards  
 (to the relevant sections dependant on service provision)

• Hold a Monitor provider licence (if relevant)

• Provide Disclosure and Barring Service (DBS) checked staff

• Insurance of a minimum of £5 million.

All solutions will provide one member of staff as a minimum, through to a fully staffed strategic service.

www.supplychain.nhs.uk/capital

To find out more contact:  

Jane Gawne, Buyer,  

Mobile and Strategic Clinical Solutions

Tel: 07860 815213 

Email: mscs@supplychain.nhs.uk

Key benefits to the Framework Agreement
• Guaranteed compliance with EU Public Procurement Regulations when procuring via  
 NHS Supply Chain.

• No need to undertake your own OJEU tender and contract processes, saving you time and money.

• Bespoke template contracts and terms and conditions developed for and by NHS Supply Chain  
 specifically for this Framework.

• Close governance of an open book contract for transparency.

• Supplier management.

• Free of charge support throughout the process from business case, to contract signature, and beyond.

• Dedicated team focussed solely on the Mobile and Strategic Clinical Solutions market as part of a  
 wider Services Team.

When would the service be used?
• Cover the gap between old equipment being de-commissioned and  
 new equipment being installed.

• To continue patient services during an emergency situation, where a  
 fixed site becomes inoperable.

• Meet key service related targets i.e. mobile theatres to meet  
 the 18 week guidelines.

• Enable the general practice community to commission  
 locally delivered services, such as ultrasound.


